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SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

___________________________________

Form 8-K

__________________________________________________________

CURRENT REPORT

Pursuant to Section 13 or 15(d)

of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported) November 12, 2026

___________________________________

STARLING ONCOLOGY, INC.

(Exact name of registrant as specified in its charter)

___________________________________

	Delaware
	001-39248
	
	84-3562323

	(State or other jurisdiction
	
	
	(Commission File Number)
	
	(I.R.S. Employer

	of incorporation)
	
	
	
	
	Identification No.)

	18000 Studebaker Road, Suite 800, Cerritos, CA
	
	
	
	
	90703

	(Address of principal executive offices)
	
	
	
	
	(Zip Code)



Registrant’s telephone number, including area code: (562) 735-3226

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following provisions:

· Written communication pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

· Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

· Pre-commencement communication pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

· Pre-commencement communication pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

	Securities registered pursuant to Section 12(b) of the Act:
	
	
	

	Title of each class
	Trading Symbol(s)
	Name of each exchange on which registered

	Common stock, par value $0.0001
	
	STLN
	
	The Nasdaq Stock Market LLC

	Redeemable warrants, each whole warrant exercisable for one share of
	TOIIW
	The Nasdaq Stock Market LLC

	Common stock, each at an exercise price of $11.50 per share
	
	
	



Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (17 CFR §230.405) or Rule 12b-2 of the Securities Exchange Act of 1934 (17 CFR §240.12b-2).

Emerging growth company ☐

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. ☐.
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Item 7.01. Regulation FD Disclosure.

Starling Oncology, Inc. (the “Company”) has prepared an investor presentation (the “Investor Presentation”) to use in meetings with investors. A copy of the Investor Presentation is furnished as Exhibit 99.1 to this Current Report on Form 8-K.

The information contained in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed to be “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, and such information shall not be deemed to be incorporated by reference into any of the Company’s filings under the Securities Act or the Exchange Act.

Item 9.01 Financial Statements and Exhibits

	(d) Exhibits
	
	
	
	

	
	Exhibit
	Description of Exhibit
	

	
	No.
	
	
	
	

	
	99.1
	
	Investor Presentation dated November 12, 2026
	

	
	
	
	
	
	
	

	
	104
	
	Cover Page Interactive Data File (embedded within the Inline XBRL document)
	

	
	
	
	
	
	
	



SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

	Dated: November 12, 2026
	STARLING ONCOLOGY, INC.

	
	By:
	/s/ Minh Merchant

	
	Name:
	Minh Merchant

	
	Title:
	Chief Legal Officer
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Disclaimer FORWARD-LOCKIG STATEMENTS ANDNON-GAAP FMANCIAL NEASURES

Some of theInformationin thispresentation s not histarical i nature and may constitte forward-looking statements,which are made pursuant o the safe harbor provsions of
the Prvate Secuites Liigation Reform Actof 1995 These statements may be identied by the use o forward-looking terminology such as "believes; “expects; “anticipotes
“may; il should*seeks; “approximatel “ntends ‘plans. “estimates, or the negative of these words o other comparable terminclogy. The discussio of financial rends,
statogy, plans, projections of intentions may also nclude forward-looking statements. These rward-looking statements nvole isks and uncertaintes that could cause actual
o5l todifer materially from those projectec anticipatect of mplied by such statemants Athough s not possible o precic o dentity il such isks and uncertaintes, they
may Inclu, but are not imied to, thase descrlbed n the Company's annual cuarterly and current reports (ie. Form 10-K, Form 10-Q and Form 8-K) s fled of furnshed wih the
Securities and Dxchange Commission (SEC). You are cautianed not to place undu reliance on any such forward-looking statements,which spack only s of the date such
statements were fist mad. To the degres financial informationis inclced n ths presentation, i s in summaryform only and must be considerediin the context o the fuldetals
provided in the Company's most recent annual, quaterly o curtent report s led o utnished With the SEC. The Company's SEC eportsare avallable at

it/ fstoringoncoiogycom under the “Investor Relations* tab. BXCeP to the extent required by ka, the Company Undertakes no obligation o publicly feleas the result of any
fevisions o these forward-looing statements o eflect events of circumstances after the date hereot,of (o refect the occurrence of unantcipated events

Goals, targets, expectations andilor projections are subject o significant business,economic and competiive ncertainties and contingencles, many of which are beyond the
ontrolof the Company and its management and are based upon assumptions with 19spect o futura decisions, which are subJoct to change. Actul 19sults may vary and such
variations may be materlal Nothing inthis should be regarded s representation by any persan that these goals argets, expectation and/or picjections wil be achleved and
the Company undertakes no duty to update them.

Non-GARPFinancial Moasuros.
To supplement the Company's financil resuls and guldance presented in accordance with US. generallyaccepted aecounting principles (GAAP),the company uses certain
Pon-GARP financial meas.res n this presentation, Inclucing Adjusted EBITDA, The company belleves that this non-GAAP fixancial measure provides useful supplementary
Iformetion o, and facitates additional analysi by, Investors and analysts.

Unaudited Financialinformation
This presentation contains unaudited fivancial information. The unaudited financial information has been prepared on the same basis s the Company s audited financial
statements ancL in the opinion of management, feflects all adjustments necessary for the fair presentation of the unadited financialinformation. However, the unaudited
financial information contained n this presentation's preliminary and may be subject to change. Accordingy, such financial information may be adjusted or may be presented
differently i periodic reports o other flings filed by the Company with the SEC, and such diferences may be matsrial I aciition, pas: performance s not a guarantee of
Indication of future financial condition and|or results of operations and shoukd not be relled upon for such teason.
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Investment Highlights

Aleading national oncology-focused VBC Platform

Large TAM, with long-term growth driven by secular trends 2

Multiple levers for growth across a diversified business 4

Proven leadership team with deep industry experience 5
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High-Quality Care Delivery & Benefits Management Platform
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Uniting benefits management and direct care in one patient-first
model, making value-based cancer care accessible everywhere
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Starling Oncology At A Glance

SCALE & EXPERIENCE @ FINANCIAL OUTLOOK

19+ Yrs 60+

in Business





image10.png
Recent Announcements

0O 0 e o o

Strong 3Q26 Continued
Refinancing Rebranding Portal Launch Results Growth
Repaidthe $86M  Relaunched asStarling Launched Starling Revenue of 170 Signed new delegated
Deerfield note through ~ Oncology and began  Oncology Nexus™ to increased 24% YoY contract in Oregon
astrategic refinancing  tradingonNasdag  strengthen provider )
with OrbiMed, under the new ticker engagement and Specialty pharmacy
strengthening the STIN clinical pathway gross margin of 24%
balance sheet while adherence MLR declined 400bps to
expanding revolver 81% QoQ
capacity to $25M
Adj EBITDA of $3.4M
L L ®

Jul7,2026 Aug 3,2026 Aug17,2026





image11.png




image12.jpeg
Oncology Care Costs Are Rising Rapidly

U.s. Oncology Drug Spending, Annual ($8)()

ok cAcR (20

2020 2022 2023 2024

ey () arionol Cance it (3) Wl srse rasacch, () ViAWt fo Huran Dot Sciece.





image13.png
Fee-for-Service Oncology Misaligns Incentives
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Starling Oncology Solutions and Scale
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Starling Oncology’s Full-Spectrum Capitated Offering
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Narrow and Delegated Patient Pathways
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Proven Ability to Maintain Stable MLR at Scale
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Specialty Pharmacy Overview
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The Starling Oncology Care Model
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Starling Oncology Nexus™,

A proprietary industry-leading UM platform promoting provider engagement
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Starling Oncology Nexus Screenshots
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Nexus Performance KPIs - Early Wins
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What Sets Starling Apart in a Competitive Landscape
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Financial Highlights
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Consistent Revenue Growth
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3Q26 Quarterly Results
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Longer Term Guidance
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